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Praise for the book

‘This book is not just about the growth of a law firm; it is a chronicle of 
how institutions take shape in a traditional profession that is beginning to 
modernise. In telling Trilegal’s story, it vividly captures the larger journey 
of Indian law from small chambers of legacy to practices of governance 
and scale. This engaging account of Trilegal shows how professionalism, 
trust and collective decision-making can create an inspiring template for 
law practice in India.’ 

– Hon’ble Mr Justice (Retired) Sanjay Kishan Kaul
Former Judge of the Supreme Court of India 

‘This book is a fascinating account of how a new generation of lawyers built 
an institution in step with India’s own transformation. Trilegal’s story is 
one of the democratisation of legal firms, in harmony with how India has 
changed after the liberalisation of 1991 and the flowering of Indian talent.’ 

– Nandan Nilekani 
Co-founder and Chairman, Infosys, and Founding Chairman, UIDAI 
(Aadhaar)

‘The evolutionary trajectory of Trilegal is in many ways the story of India’s 
law firm market – from family firms and charismatic founders to collective 
leadership and globally competitive practices. This incisive book captures 
that transition with unusual candour and insight. What sets this evocative 
account apart is that it speaks not only of victories but also of doubts, 
reforms and reinvention. It is rare to find such honesty in a profession that 
often guards its secrets closely.’ 

– Abhishek Singhvi 
Fourth-Term Sitting MP; Former Additional Solicitor General of India;  
Member, Congress Working Committee
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To my partners – past, present and future
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